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Torqus Product Stack: The Only True Full Stack Product in the market
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What Our Client Say:

BOX{-‘} Kuldeep Jain

‘% Romil Kaul
AVP- Operati
Core Team Member FreshMenu perations @
We have seen a 25% increase in efficiency and
productivity at both the outlet and central levels.

It's been 2 years and over 60 outlets, Torqus has
helped us scale seamlessly across multiple cities.

____________________ MOUSTACHE Torqus has simplified our operations and we spend
Their product helps us maintain data centrally and 7;“-7 80% lesser time in purchases, production and
manage our daily operations at outlets efficiently distribution.

JODHPUR CTTTITTITIIIIE
AMER  JAPUR

—z ® . ‘ ﬁ
Aayush Agarwal G, =31 @ \
m Founder @ ® A m LN

Our order accuracy has increased by at least 20%.

Siddharth Joshi

Founder

AHMEDABAD

15% - 20% increase in deliveries efficiency

r ks ; R ‘ and cash reconciliation. Unaccounted loss in income
Order preparation and service time has reduced eean P ® has dropped to almost zero leading to overall

by 66% from 15 mins tounder 5minsand N : R ] @ - increase in our revenues. It has been over 3 years
wastage hasreduced by 27%. (5 S @ Pome S | and we are very satisfied.

araNcamsD TR, R Y L g
MUMBAL

NWENS Srinivas |
SWENSENS, Srinivas lyengar (o @-

BAKO Prashant Naik
o . . » &{lﬂ Head of Marketing
We have seen a significant increase in efficiency of
our units in terms of accountability & inventory. )
Torqus has enabled us to track stocks and We have reduced our sales differences by 62% and

performance, at real time, of each outlet across L g i) has hel;ied us to reduce our inventory wastages by
multiple cities, from a single dashboard over 78%.
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Product Module: Torqus POS (Point Of Sale)
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Search Table

Take Dining

6

All Food Beverages Alcoholic

Combo- Mon Veg
Accompaniments
Beverages

Dishes

Extra Cheese @

30/-
100 PIPER 30 mI®

200/-

5 Wrap Combo +/®
2 Coke

Almond Ll
Florentine

Americano

LIMEISE Su5iNER

Meals- Non Veg

Amore Special

Bread Story

Wine None
Combo- Veg Cooler
Add Onn ALL_mix
Biryani Biryani Combos
veey ® 4 chole Masala @
+ 2 Paratha
120/- 100/-
100 Pipers * 2 Chiken Bhuna '®
Biryani + Coke
579/- 300/-
ABC @ Absolut S
150/- 299/-

AlLmix_D_F @

135/-
Anand's Rice @

Allmix_dina @

Basmati Rice

120/-
ADH L]

1 Mutton Bhuna ©!
+ 2 Paratha

170/-

2 panner Tikka '@
Biryani + Coke

300/-

Aerated Soft =
Drink

40/-

Almond Créme @
Croissant

100/-
Aloo Paratha @

DAY OPEN FOR

20170103

ch Category

Meals- Veg
Beer

Ereads

10 WRAP L]
COMBO + 3
COKE

800/-
200 ML COKE @

T5/-
Afghani Chicken®!

180/-

Almond
Financier

891/-
Aloo Wrap Ll

0/-

Baby Corn L)
Chiliy

T:4

KOT:-3148

HAPPY HOURS
Extend

Total:2501.0

KINGFISHER PREMIUM 330 ml (300.0)
MILLER HIGH LIFE 330 ml (250.0)

KOT:-3149

Gulab Jamoon With Ice Cream (100.0)
Thai Green Curry Chicken (350.0)
Nasi Goreng Chicken (175.0)

KOT:-3148
Chicken Chilly (149.0)

KOT:-3149

Chocolate Brownie Regular (160.0)
Chocolate Brownie Medium Tub (250.0)
Exotic Fruit Sorbetto Medium Tub (250 0)
Double Chocolate Chunk Small (95.0)

SC 10.0% : 1405 ST 10.0% : 1405, VAT 10.0% : 1405

Extra Info

oo © ©




Torqus POS :

1. Open and Close Day 2. Access Control 3. Multiple Combos Supported
== O = O

=]
] B
El
4. Reports 6. Work Queue Management
Q,

o o M |
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Product Module: Torqus SCM (Supply Chain Management)

&l Site Wise Sales

O Grouped @ Stacked
2,851,008.00

2,600,000.00

2,400,000.00

Transaction List

2,200,000.00

% 2,000,000.00
=
1,800,000.00
Stocks
1,600,000.00
o — 1,400,000.00
8=
1,200,000.00
Production

1,000,000.00

% 800,000.00
600,000.00
Accounting
400,000.00
Ly
200,000.00
CRM
0.00
CRM 01/07/2017 01/08/2017 01/09/2017 01/10/2017 01/11/2017 01/12/2017
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Torqus SCM : Inventory Management for Single/ Multiple stores & Kitchens

1. Procurement Management 2. Real Time Inventory Tracking 3. Recipe & Process Management

5. Stock Closing and variance
tracking
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Add On Modules:

1. Online Ordering Application 2. Kitchen Display System 3. CRM Loyalty Programs

£ TORQUS

EREEE

5. KOT Ordering App (Android) 6. Notification App (Android)
e i |
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Media Coverage

Today, they have visible presence in four major cities in India with
over 500 clients. Having raised their first round of investment of
$350,000 they are now aiming to spread their presence to tier 1

and tier 2 cities
INSPIRE
YU U R INNOVATE

STORY lionre

Torqus works on a SaaS (Software as a Service) based model, which
is a ‘pay as you go’ model. A major barrier for an organization,
irrespective of it’s size, is to invest in a product at one go. We
provide an alternative to this in which clients pay as they use the
products, and only for the products which they use. In this manner
the one time investment barrier goes away, the clients can try the
solution before committing to it.

*Click on any icon to go the story
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We have done everything — standing in kitchens to see the process, sitting
with accountants, bartenders, etc! There have been times when we
stayed at the restaurant till 2 AM to make sure they are able to transact
perfectly. It has been a true joy ride.

”’CEE;a,;:neers

'J:UM&‘

PR Newswire

A UBM plc company

YAngelList

Hy R The Teeraph



http://www.prnewswire.co.in/news-releases/it-enablers-for-fb-industry-torqus-systems-raises-1st-round-investment-500619361.html
http://yourstory.com/2015/06/torqus/
http://www.knnindia.co.in/features/this-is-nascent-stage-for-'startups'-in-india-:-says-co-founder-of-torqus-systems/26-13427.go
https://angel.co/torqus-systems
http://www.telegraphindia.com/pressrelease/prnw/enin201504205083_indiapublic.html
http://www.ptinews.com/pressrelease/13541_press-subIT-Enablers-for-F-B-Industry--Torqus-Systems-Raises-1st-Round-Investment
http://www.crazyengineers.com/threads/torqus-ceo-tanmay-ratnaparkhe-on-making-life-easier-for-restaurant-owners.82081/

Contact Us

Torqus Systems Pvt Ltd

www.torgus.com
Head Office: Contact : Ketan Sharma
Karvenagar,
Pune-52

Designation: Strategy Manager -
Channel Sales
Email : ketan.sharma@torqus.com

9 o o +91- 9899380222

Branch Office: Branch Office: Branch Office:
Mariman Pont, Mayur Vihar, Koramangala,
Mumbai - 21 MNew Delhi -92 Bangalore - 95
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